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By Thomas McConnell, CCIM, Redwood Realty Advisors

Time to sell? Apartment owners 
strategize to capture the best results

he voracious demand 
for apartment proper-
ties is convincing even 

l o n g - t e r m 
owners that 
now is an ide-
al time to sell 
and capital-
ize on what 
could be near 
peak market 
pricing. 

There con-
tinues to be 
an active pool of buyers chas-
ing multifamily properties – 
even for that diamond in the 
rough. In fact, that diamond 
in the rough is exactly what 
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many value-add buyers are 
looking for in today’s mar-
ket. Investors are willing to 

be aggressive when buying 
older class B and even class C 
assets where they can make 
significant improvements to 
reposition an asset and raise 
rents. 

So what do owners need to 
do to tap into that market 
and position assets for sale? 

The first step for owners who 
might be contemplating a 
sale is to assess their time-
line. Those who are looking 
to list a property for sale in 
the near term, within the 

next two to three months, 
won’t want to do much more 
than make a few basic re-

pairs and cosmetic improve-
ments. Those looking to sell 
a property in 12 to 24 months 
may find it worthwhile to 
make bigger investments to 
reposition the asset, such as 

renovate units in order to 
raise rents. The bottom line 
is getting the net operating 
income as high as possible, 
which will have a positive 
impact on sale price. 

A second step for owners 
is to conduct a financial and 
pricing analysis. Those re-
ports may range from 15 to 
nearly 100 pages depending 
on the level of detail. Essen-
tially, the report analyzes the 
property and the local rental 
market in terms of funda-
mentals such as occupancies, 
rents, property valuations 
and new supply. Sometimes, 
an owner may look at the es-
timated price or broker opin-
ion of value and decide to sell 
tomorrow. Other times, an 
owner may want to hold onto 
the property for another year 
or two. During that time, the 
owner can develop a strategic 
plan to make improvements 
and achieve a higher value. 

A third step for owners is to 
consider what they are going 
to do with that money after a 
sale. Do they need to develop 
a strategy to defer or mini-
mize the capital gains tax on 
a sale? Do they want to roll 
the proceeds into a larger real 
estate investment, or per-
haps move into retirement? 
If a seller plans to do a 1031 
tax-deferred exchange or 
some type of installment sale 
with a carryback mortgage, 
it is important to consider 
how to structure the timing 
or terms of sale to get the 
desired results.

The current market is a 
perfect storm for owners who 
are looking to sell multifam-
ily assets and capture peak 
pricing. Even for owners who 
may not be ready to sell, it 
is important to periodically 
do an up-to-date financial 
and pricing analysis so they 
understand shifts in the 
market and what properties 
are worth for themselves 
and their families. Redwood 
Realty conducts those pric-
ing analyses for its clients 
on a regular basis, and many 
owners are surprised at the 
results. Some owners are 
finding that they can achieve 
prices that they had never 
dreamed of – all without 
lifting a finger or spending a 
dime on additional improve-
ments.

Thomas McConnel l , 
CCIM is a managing part-
ner at Redwood Realty 
Advisors in Hasbrouck 
Heights, NJ. n

“The current market is a perfect storm for owners who are looking to sell 
multifamily assets and capture peak pricing. Even for owners who may not be ready 
to sell, it is important to periodically do an up-to-date financial and pricing analysis”
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Westfield, NJ — The Parker is approved for thirty-one (31) residences. Five (5) of the apartments will be 
affordable and the remaining twenty-six (26) will cater to the luxury renter. The property offers an investor the 
unique opportunity to build a Class-A residential community in one of the most affluent towns in New Jersey. 
The Parker is ideally located within walking distance to the Westfield train station which services Manhattan.

• Fully Approved Multifamily Development Site
• Irreplaceable Location

• Extremely Affluent Town
• Within Walking Distance to Train Station

Multifamily Development Site FOR SALE!




